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Sources: Figures for 2013 are from the “Population Census” (as of October 1, 
2013), Ministry of Internal Affairs and Communications; estimates for 
2015 and beyond are based on the medium-fertility (medium-mortality) 
projection from the “Population Projections for Japan (January 2012),” 
National Institute of Population and Social Security Research. 

The birthrate in Japan is continuing to fall and the 
population is declining rapidly. With the population 
of 65 years or older reaching 25%, our nation has 
become a super-aging country without parallel else-
where in the world and various social distortions are 
beginning to emerge. Sumitomo Mitsui Trust Bank 
(“SuMi TRUST Bank”) actively supports successful 
aging, seeking to ensure that our clients can con-
tinue to enjoy healthy, spiritually enriching lives as 
they grow older. To this end, we use our fi nancial 
functions to offer a range of information and solu-
tions to the money worries of senior generations.

Addressing the Issues of a Super-Aging 
Society by Using Our Financial Functions
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Support for Successful Aging

1 Effective Use of Assets for Security and Peace of Mind in Old Age
Wrap Accounts/Life Reassurance Package
SuMi TRUST Bank offers discretionary investment 
management products (wrap accounts). We suggest a 
management plan suited to the client, who then concludes 
a discretionary investment contract, entrusting all decisions 
relating to the management of their investment—including 
buying and selling—to SuMi TRUST Bank to undertake on 
their behalf. Clients aged between 40 and 65 who have 
applied for a wrap account can also apply free of charge for 
a Life Reassurance Package, a service that features cancer 
and nursing care insurance. (SuMi TRUST Bank bears the 
cost of the premiums.)

 Customers eligible for this service are people aged 40 to 
65 who apply for the Foreign Currency Revolution (deposit 
period: 1 year, automatic renewal). For each 3 million yen 
tranche of deposits deposited by customers, 500,000 yen 
will be paid to them if they have been hospitalized with can-
cer for a total of 31 days or more or if they are recognized 
as requiring Level 2 or a higher level of long-term nursing 
care. As long as the Foreign Currency Revolution contract 
remains in effect, the insurance coverage remains valid with-
out a need for the customers to pay insurance premiums (the 
insurance premium cost will be borne by SuMi TRUST Bank).

Reverse Mortgages
A reverse mortgage is a loan that supports an enriching sec-
ond life. SuMi TRUST Bank began offering reverse mort-
gages in March 2005, which lend funds to allow clients to 
live comfortably in their retirement years by using their resi-
dence as collateral. The funds can be received in an annual 
specifi ed amount like a pension, or at any time in an amount 
within a certain predetermined limit, with their residence 
serving as the collateral.
 This product enables them to use the money for any pur-
pose other than as a business loan, so that they can not only 
use it to enjoy their free time, but also to fund renovations to 
their residence or as a lump sum payment when moving into 
a nursing home.

Relocation and Renovation

Renovation Loans
Some people need to carry out renovations to accommo-
date reduced mobility or the need for nursing care, in order 
to continue living in their familiar residence. Sumitomo Mitsui 
Trust Panasonic Finance offer renovation loans to support 
our clients in housing to live comfortably after retirement.

Bridge Loans for Sales of Real Estate
As their family structure and physical condition changes, 
quite a few people fi nd that they want to sell their residence 
to move into a nursing home or a condominium in an area 
where transport is more convenient. To ensure that clients do 
not have to rush to sell their precious real estate, Sumitomo 
Mitsui Trust Loan & Finance offers bridge loans for sales of 
real estate, providing them with support as they seek a new 
home that suits their post-retirement lifestyle. 
 In addition, our realty company Sumitomo Mitsui Trust 
Realty offers clients help with selling their old home and buy-
ing a new one.

Mechanism of Life Reassurance Package
For each contract sum of ¥5 million invested in a wrap 
account, SuMi TRUST Bank will put in place ¥1 million (1 
unit) of insurance against either cancer or nursing care. 
Increasing the contract sum through additional investments 
allows the client to build up the level of assurance with a 
combination of cancer and nursing care insurance.

*Illustration

Increasing the contract 
sum also increases a sense 
of security 
(insurance benefits) 

Cancer 
insurance 

(1 unit)
1 million yen

Cancer 
insurance 

(1 unit)
1 million yen

Cancer 
insurance 

(1 unit)
1 million yen

Cancer 
insurance 

(1 unit)
1 million yen

Nursing care 
insurance
 (1 unit)

1 million yen

Nursing care 
insurance
 (1 unit)

1 million yen

Nursing care 
insurance
 (1 unit)

1 million yen

Cancer 
insurance 

(1 unit)
1 million yen

Cancer 
insurance 

(1 unit)
1 million yen

Cancer 
insurance 

(1 unit)
1 million yen

(Contract Sum
)5 million 

yen
10 million 

yen
15 million 

yen
20 million 

yen
25 million 

yen

Foreign Currency Revolution 
Reassurance Package
In December 2014, SuMi TRUST Bank developed the “Foreign 
Currency Revolution Reassurance Package,” the fi rst service 
in the trust banking industry to attach cancer and nursing care 
insurance coverage to foreign-currency time deposits (called 
“Foreign Currency Revolution”) without any extra fee, in part-
nership with Cardif-Assurances Risques Divers. 
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Ward of adult
guardianship

(trustor and beneficiary)

Related guardian/
professional guardian

(legal representative)

Sumitomo Mitsui
Trust Bank

(trustee)

Submission of an
application form, etc.

Money entrusted

Money disbursed
according to written

instructions of family court

Management
of money

Family court

Report Instructions

Jointly operated designated 
money trust with special clause 
attached (principal guaranteed)

Guardianship System Support Trust 

Anshin Support Trust (Money Trust)
SuMi TRUST Bank offers Anshin Support Trust, a product 
that leverages the unique functions of a trust bank to provide 
medium- to long-term, made-to-order support for the pres-
ervation and management of clients’ precious assets for their 
sake as well as their families’. Two types of Anshin Support Trust 
are available: a “money trust” and a “life insurance trust.”
 As for the money trusts, the trustor him/herself (self ben-
efi t trust) or another person (third-party benefi t trust) can be 
named as the trust benefi ciary. In this way, trust assets are dis-
bursed according to the client’s wishes, to him/herself, family 
members, charities, or any other bodies. In the case of a self-
benefi t trust, for example, if a client is considering moving into 
a nursing home, but has nobody to whom they can entrust the 
management and conservation of their precious assets and are 
concerned about what would happen if they were to develop 
dementia in the future, SuMi TRUST Bank would pay their 
monthly residence fees on their behalf, without fail.

Security Trust
In view of the growing sophistication of fi nancial crime, 
SuMi TRUST Bank commenced offering a Security Trust, 
a new product for protecting client assets, in September 
2015. This product is structured so pre-designated a 
co-signer (a relative as far removed as the third degree of 

Client
(trustor)

(1) Establishment of trust
 (contract or will) 

(3) Disbursement of living 
 expenses, educational 
 funds, etc.

Giving concurrence and
directions with respect to
disbursement of assets to
beneficiary

Jointly operated 
designated money 
trust with special 
clause attached 
(principal guaranteed)

Trustor him/herself, 
family member(s), 
charity (charities), 
etc. (beneficiary)

Person authorized
to give directions

(individual
related to trust)

Sumitomo Mitsui
Trust Bank (trustee)

(2) Money entrusted

Mechanism of Money Trust

Steps in Requesting Payout

2 Helping People to Manage Their Post-Retirement Assets Safely

Consultations and Inquiries related to 
Adult Guardianship System
Under agreements concluded with the Legal-Support Adult 
Guardian Center (Legal-Support) and some regional lawyers’ 
associations, SuMi TRUST Bank refers customers’ consulta-
tions and inquiries related to the adult guardianship system 
to Legal-Support and the associations. Customers can con-
sult with judicial scriveners recommended by Legal-Support 
and lawyers recommended by regional lawyers’ associations.
 When there is no relative suited to act as a person 
authorized to give directions and concurrence with regard 
to Anshin Support Trust, a voluntary guardianship contract 
may be concluded with a reliable lawyer or judicial scriv-
ener, designating him/her as the person authorized to give 
directions and concurrence with regard to Anshin Support 
Trust. Through the combination of the voluntary guard-
ianship system and the trust service, administration of the 
assets of the adult ward can be better ensured.

kinship, etc.) must consent to a request by the contracting 
party for a payment from deposited funds before the 
payout can be executed. For everyday living expenses, 
the contracting party can withdraw up to 200,000 yen 
per month periodically even without the consent of the 
co-signer.
 Through a structure that requires the consent of a 
family member, the product offers preventative security  
against fi nancial crime and protects the precious assets 
and family members of our clients.

Guardianship System Support Trust
The Guardianship System Support Trust is a trust designed 
to protect the assets of the ward and contribute to the sta-
bility of his or her living into the future. The money placed 
in trust is paid out as a specifi ed sum paid regularly to the 
ward, under a special provision established in accordance 
with a written instruction of the family court.

Contracting Party Co-signer

Sumitomo Mitsui
Trust Bank

(1) Initiates request for 
     consent of payout

(3) Issues notification for payout
     (signed and sealed by contracting 
     party and co-signer)

(4) Payment released from trust assets

(2) Consents to payout 
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Family Consideration Trust (Annuity)
This product ensures a regular payment from the 
deposited assets in trust, offering bereaved family 
members a sense of security in their daily lives after the 
client‘s death.
 We manage the deposited assets in trust and sup-
port their family by making a regular monthly payment 
to cover living costs to a recipient designated in advance 
by the client from among their legal heirs.

Structure of Special Donation Trusts 

Sumitomo
Mitsui Trust 

Bank
(trustee)

Client
trustor 

and 
donor

Beneficiary’s 
representative

Special 
donation
trust 
contract

Money 
entrusted

Payment of 
living, medical 
and other 
expenses

Concurrence, 
communi-
cation, etc.

Acting as an agent, giving 
concurrence and directions with 
respect to various transactions 
on behalf of beneficiaries

Deemed donations

Special 
disabled person

beneficiary 
and 

recipient 
of bequest

3 Helping with Lifestyles of Family and Relatives

Family Consideration Trust (Lump Sum)
In the event of a bereavement, family members have to 
deal with various procedures, including arrangements for 
the funeral and inheritance-related procedures. The Family 
Consideration Trust (Lump Sum) is a product that, in the 
event of a client’s death, pays out the deposited assets in 
trust to a recipient designated in advance by the client from 
among their legal heirs so as to cover interim expenses and 
funeral costs.

Family Consideration Trust (Lump Sum) Family Consideration Trust (Annuity) 

Client
(trustor and 
beneficiary)

Family 
member

(recipient of 
assets in trust)

•Apply for Family Consideration Trust (Lump Sum)
•Money entrusted
•Designate recipient of assets in trust

Sumitomo 
Mitsui 
Trust 
Bank

(trustee)

•Advice regarding payment method
•Payment of assets in trust

•At SuMi TRUST Bank Head Office, apply for payment
  from Family Consideration Trust (Lump Sum)

Client’s death

The recipient of the assets in trust receives them as a lump 
sum, as a payment for  interim expenses or funeral costs.

The recipient of the assets in trust receives them as a lump sum.

Illustration

(Lump Sum) 
Trust fund

Deposit into 
money trust
 (principal 
guaranteed)

(Lump Sum) 
Trust fund

A
p

p
licatio

n

D
eath

•Application for Family Consideration Trust (Annuity)
•Money entrusted
•Designate recipient of assets in trust

•Advice regarding payment method and 
  confirmation of payee bank account
•Payment of assets in trust

•At SuMi TRUST Bank Head Office, apply for payment
  from Family Consideration Trust (Annuity)
•Designate payee bank account

The recipient of the assets in trust receives them as a regular payment.

Illustration

(Annuity) 
Trust fund

Deposit into 
money trust 
(principal 
guaranteed)

(Annuity) 
Trust fund

The recipient of the assets in trust receives them as 
a regular monthly payment for living expenses.

(Annuity) 
Trust fund

(Annuity) 
Trust fund

Client
(trustor and 
beneficiary)

Family 
member

(recipient of 
assets in trust)

Client’s death

A
p

p
licatio

n

D
eath

Sumitomo 
Mitsui 
Trust 
Bank

(trustee)

Special Donation Trust
The special donation trust is a product for the purpose of con-
tributing to stable living into the future for specifi ed persons 
with disabilities. With this trust, funds donated are managed 
securely by SuMi TRUST Bank through jointly operated desig-
nated money trusts and other instruments, and disbursed to 
the specifi ed person with disabilities by the bank on behalf of 
the client.

 “Specifi ed persons with disabilities” who become ben-
efi ciaries are divided into “special persons with disabilities” 
and “other specifi ed persons with disabilities” according to 
the degree of disability. Special persons with disabilities may 
receive up to 60 million yen tax-free in periodic installments 
to cover living costs or medical expenses, while other speci-
fi ed persons with disabilities may receive up to 30 million yen 
without paying tax.

Anshin Support Trust (Life Insurance Trust)
Anshin Support Trust (Life Insurance Trust), co-developed 
by SuMi TRUST Bank and Prudential Life Insurance Co., 
Ltd., makes it possible to fl exibly design the trust service in 
advance with regard to the provision method and usage of 
life insurance benefi ts. For example, the trust service can 
be designed such that if a customer dies, benefi ts are paid 
out as necessary while being protected to cover education 
expenses for their children.
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Estate Planning
Estate planning is a service that provides support (consult-
ing) aimed at summing up the client’s wishes regarding the 
succession of their assets and drawing up a specifi c plan 
for this. Using the know-how that we have built up over 
decades in the fi eld of asset management, inheritance, and 
will-related services, SuMi TRUST Bank offers the following 
consultation services.

Will Trusts
SuMi TRUST Bank offers a will trust service to support the suc-
cession to the next generation of various assets, including 
deposits, securities, and real estate, in accordance with the 
client’s wishes. There are two following courses for Will Trusts:

Execution Course: SuMi TRUST Bank holds wills under 
its custody and undertakes their exe-
cution when the inheritance process 
starts.

Custody Course: SuMi TRUST Bank holds wills under 
its custody and hands them over to 
the heirs when the inheritance pro-
cess starts.

 Meanwhile, to customers who wish to contribute their leg-
acy to social and public goods, SuMi TRUST Bank provides 
information on the “donation through bequeathal” system. 
This system supports people who wish to bequeath their leg-
acy (donation by way of a will) to such organizations as public 
foundations, incorporated organizations, incorporated edu-
cational institutions and recognized non-profi t organizations 
through SuMi TRUST Bank’s will trust business function.

One-Stop Inheritance Service
SuMi TRUST Bank offers a One-Stop Inheritance Service 
to ensure that complex inheritance procedures proceed 
smoothly. More specifi cally, upon application by an heir, we 
will provide support and carry out the following procedures 
on their behalf, according to their request.
• Confi rmation of the legal heirs
• Investigation and identifi cation of inherited property
• Advice in discussions concerning the division of the estate
• Change of name on savings and securities and/or their 

conversion into cash (we will carry out the procedures pre-
scribed by each fi nancial institution on the heir’s behalf)

• Change of name on real estate
• Advice concerning allowances to pay tax obligations, such 

as income tax and inheritance tax

Annual Donation Support Trust
Annual Donation Support Trust is a service that supports 
the implementation of procedures for lifetime donation to 
relatives, such as compilation of a donation contract. Each 
year, SuMi TRUST Bank provides customers with informa-
tion on documents necessary for the donation, helping 
them to not miss the opportunity for donation. This service 
makes it easy to execute lifetime donations. Once each 
year, SuMi TRUST Bank sends a donation report to both 
the donor and recipient.

Tuition Fund Endowment Trust 
(also referred to as “Thinking of Our Grandchildren”)
An exemption from the gift tax has been created for lump-
sum donations to cover tuition funds, allowing grandparents 
to make a tax-free lump-sum donation to grandchildren, etc. 
aged under 30, to help with tuition fees and other educa-
tional costs.
 Funds deposited with SuMi TRUST Bank as tuition funds 
for a grandchild, etc. via this product are paid out as tuition 

4 Helping People to Pass on a Variety of Assets Smoothly to the Next Generation

Helping Still-Living Clients to Give to the Next Generation

Helping with Smooth Planning for Inheritances 

funds by SuMi TRUST Bank when a request for payment is 
received from the grandchild, etc. If payment is made to a 
school or other educational institution, an exemption from 
gift tax will be provided, up to a maximum of ¥15 million per 
grandchild, etc.

Wedding and Child-Rearing Support Trust
The wedding and child-rearing trust is based on a tax 
exemption from the gift tax for lump-sum donations to 
cover funds for a wedding or raising a child. Through this tax 
system preference created in the 2015 amendment to the 
tax system, up to 10 million yen can be given as a tax-free 
lump-sum donation for wedding or child-rearing purposes 
to a child or grandchild who is at least age 20 up until he 
or she turns age 50. As disbursements are made from a 
“money trust” that requires receipts confi rming payments 
for wedding or child-rearing purposes, this product can 
clearly be the answer for donors who want their gifts to be 
used for marriage or child-rearing purposes. 
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on how the fi nancial industry should respond to the deepening 
problem of dementia in an aging society was broad and multi-
dimensional. Widening the record of debate proceedings on this 
issue to signatories of the Principles for Financial Action in the 21st 
Century has raised important questions for the fi nancial industry.

Workshop on Becoming a Supporter for 
People with Dementia
The nurturing of “Dementia Supporters” is an initiative orga-
nized by the Ministry of Health, Labour and Welfare, with 
the aim of creating a “society in which people can live with a 
sense of security even with dementia.” With the aim of train-
ing employees as Dementia Supporters, SuMi TRUST Bank 
is holding a course called the Workshop on Becoming a 
Supporter for People with Dementia at each of our branches 
across the country. Participating employees are certifi ed as 
Dementia Supporters after taking a course lasting about an 
hour, which covers such matters as the symptoms of demen-
tia, problems that can occur at fi nancial institutions, and ways 
of dealing with people who have dementia. As a result, many 
employees have acquired deeper understanding of dementia.

Participant at a Dementia Symposium in Kagoshima 
At a Shigakukan University-sponsored symposium in Kagoshima 
Prefecture in July 2015 on “People with Dementia, and Future 
Society Creation,” SuMi TRUST Bank discussed in an integrated 
manner how the appropriateness principle, the legal guardian 
system for adults, etc. are relevant to the issue of “asset admin-
istration for elderly people with dementia,” raising questions 
on how the industry should respond on this front.

Dementia is a disease which accompanies aging. Dementia, a 
typical example of which is Alzheimer’s disease, causes disabili-
ties, including memory and judgment problems, by undermining 
the brains’ functions, making it diffi cult for the patient to lead a 
social life and communicate with other people. As Japan’s pop-
ulation ages, the number of people suffering from dementia is 

rapidly increasing. Among people aged 65 or older, around one 
in seven people is presumed to be suffering from dementia, and 
if people affl icted with MCI (Mild Cognitive Impairment), which is 
regarded as a pre-dementia stage, are included, the proportion 
rises to one in four. This means that a certain percentage of our 
customers are presumed to be suffering from dementia.

Led by the Kyoto Prefectural University of Medicine, the 
COLTEM project for “a development center of social technolo-
gies integrating law, engineering and medicine that seamlessly 
support community life for the elderly from the period of sound 
health to the onset of dementia” is subsidized by the Ministry 
of Education, Culture, Sports, Science and Technology. SuMi 
TRUST Bank belongs to the fi nancial satellite team under this 
project and is a collaborator in the effort to create a manual 
for fi nancial institutions for responding to people with demen-
tia. Premised on the supposition that the client is a person with 
dementia, the satellite team has solicited a wide variety of view-
points on how this premise would affect face-to-face sales with 
dementia sufferers and product development.
 SuMi TRUST Bank was the lead sponsor of a symposium on 
the themes of fi nance and dementia held on October 16, 2015 

in collaboration with COLTEM 
and Principles for Financial 
Action in the 21st Century 
(see Page 128), for which the 
Group serves as chair of the 
steering committee.
 The debate at the symposium 

5 Dealing with Dementia-Related Problems

Current Status of Dementia among People Aged 65 or Older (estimate as of 2010) 

Source: Ministry of Health, Labour and Welfare

(1) Elderly people with dementia recognized as 
 requiring long-term nursing care

 (Daily life independence level II or higher)

(2) Elderly people recognized as 
 requiring long-term nursing care
 (Daily life independence level I) or 
 elderly people with dementia not recognized  
 as requiring long-term nursing care

(3) Elderly people with MCI

(4) Healthy elderly people

Elderly people with dementia
Approx. 4.39 million

(Around 15% of the total)

Total 
28.74 million

Approx. 
2.8 million
Approx. 

2.8 million

Approx. 
1.6 million
Approx. 

1.6 million

Approx. 
3.8 million

(13% of the total)

Approx. 
3.8 million

(13% of the total)

Approx. 
20.54 million

Approx. 
20.54 million

•  For a society where the elderly can live with peace of mind: 
A legal perspective

•  Financial business practices for elderly clients: A medical perspective
•  What fi nancial institutions seek: A social welfare perspective
•  Financial transactions and legal guardianship system for adults: 

A lawyer’s perspective

Themes

Participation in Industry-Academia Partnership 
concerning Dementia
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Japan will be the fi rst population in history to achieve average life expectancies 
of 90 years and even 100 years. There is no model for how people should interact 
when old age can last for more than thirty years.
 What is necessary to stay in good health? How, where and with who will we live? 
And how will we come to terms with old age? It will be necessary for us to learn 
anew how these issues affect each of us.
 In particular, it is necessary to work through many kinds of information, think 
about the implications, and decide what to do so we can live in ways that feel right 
to us until we die a natural death while coming to terms with disease, the biggest 
risk for seniors.
 What do we need to do to live out our fi nal days with peace of mind and in accor-
dance with our convictions?
 I hope we can think through these questions together.

A Departure You’ll Be Happy with

6 Collaborating with Diverse Stakeholders
Participants in Comprehensive Regional Care
Comprehensive regional care is a necessary support system to 
enable the elderly to continue to live in ways that suit them in the 
place they are most comfortable until they reach their fi nal days. 
We think SuMi TRUST Bank can play an important role as a fi nan-
cial institution that shoulders a responsibility for managing elderly 
client assets. Some branches have commenced trial initiatives on 
this theme. 
 The Omori Branch is a participant in Ota Ward’s progressive 
network to look out for elderly citizens, a scheme the comprehen-
sive regional care support center is promoting. The branch par-
ticipates in the urban-based comprehensive regional care system 
that collaborates with diverse stakeholders.
 In close collaboration with local communities that work closely 
with nearby Higashi Saitama General Hospital, the Sugito Branch 
is actively cooperating with promotion of the area’s comprehen-
sive regional care system. At a seminar on feeling secure living as 
a senior the branch sponsored, we invited the promotion offi ce of 
an in-home medical care coordinating enterprise to speak on the 
topic of the nursing care and medical systems that support healthy 
living (see Page 114).

Category 1: A Safe, Secure Post-Retirement Lifestyle 
• What is a longevity diet?

• Be prepared for remittance fraud

• From a focus on growth to safety in asset management

Category 2: Residence Options for Old Age
• Thinking about residence variations 

• Growing old at home

• Relocating to a residence for the elderly

Category 4: A Departure You’ll Be Happy with
• How to face your fi nal days in a manner of your choosing

• Asset succession for future generations (wills, inheritances)

Category 3: Thinking about Dementia
• Properly understanding dementia, ensuring a sense of security

• Effective use of the legal guardianship system for seniors

• Using trusts for dementia response

International Longevity Center 
Japan (ILC-Japan)
Secretary General

Yoko Shido

Silver College Seminars
Many seniors hope to live out their golden years safely with peace 
of mind. SuMi TRUST Bank offers Silver College seminars espe-
cially for this generation of seniors at our branches across Japan. 
There are three system or function concepts seen as necessary for 
an aging society: assistance (medical and nursing care), mutual aid 
(giving and receiving help), and self-help where people protect 

themselves. One form of self-help is preparation, but there are not 
many places where people can learn systematically what specifi -
cally they should do to be prepared for an aging society. Silver 
College is a place where our clients can learn how to be prepared 
from some of the best instructors. 
 The Silver College seminar curriculum organizes the issues fac-
ing an aging society into four categories. 

 The curriculum for Silver College seminars at our provin-
cial branches takes into account regional characteristics. The 
Tottori Branch, for example, has developed its own curricu-
lum around the themes of safety and peace of mind: “Anti-
crime measures for seniors exposed to crime,” “How to use 
gas safely,” and “The status of regional support and public 
administrative government services for seniors.” Many cli-
ents who attended were supportive of the seminars. One 
told us “I was so impressed with Sumitomo Mitsui Trust Bank 
delivering a message to our region about how to live better, 
fuller lives.”
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7 Increasing Literacy concerning Gerontology

8 Property Business Incorporating Facilities Supporting Super-Aging Society

Wellbeing Knowledge Examination
Japan is becoming a super-aging society without parallel 
elsewhere in the world. No country needs gerontology, an 
interdisciplinary fi eld on topics relating to aging, as much as 
Japan. At SuMi TRUST Bank, our branch general managers, 
which often interact with customers at our branch offi ces, 
are setting an example and studying gerontology, and all 
of them have or will take the Wellbeing Knowledge Exam, 
which is run by the Society for Applied Gerontology-Japan. 
Students of gerontology study a wide assortment of sub-
jects relating to seniors, how seniors live, health, success-
ful aging, nursing-care insurance, and pension systems. Our 
aim at SuMi TRUST Bank is to encourage even more of our 
employees to study gerontology so we can become a bank 
that is genuinely necessary for a super-aging society.

Partnership with ILC-Japan
As a member of the Advisory Board of ILC-Japan, the 
Japanese branch of the International Longevity Center, an 
international alliance of organizations focused on gerontol-
ogy, SuMi TRUST Bank participates in a group sponsored 
by ILC-Japan called Seminars on the 
Lifestyles of Long-Lived Societies. 
We work with ILC-Japan on many 
issues, and a mini-handbook we 
jointly published called “The Healthy 
Centenarian’s Encyclopedia” con-
tains information about our Silver 
College seminars (see Page 31) and 
information on aging societies. 

Amid growing needs for a stepped-up supply of health 
care facilities such as nursing-care and medical facilities 
as the country becomes a super-aging society, there are 
growing expectations J-REITs will be a supplier of stable, 
long-term funding. Against this backdrop, SuMi TRUST 
Bank has started to develop loans for health care REITs, 
which focus on investment in health care facilities such as 

Many countries are on the verge of becoming aging societies to a degree experienced 
nowhere else in human history. We will no longer be able to venture forth relying solely on 
learning from an existing academic discipline and the experiences of those who came before 
us. In anticipation of just such an aging society, the fi eld of gerontology fi rst developed 
around the turn of the 20th century. Gerontology translates into Japanese as “Ronengaku.” 
It is a multidisciplinary practice that integrates many fi elds that have splintered into separate 
silos and narrow communities, a pattern that goes back to the Renaissance. 
 Gerontology asks how people change as they age. Its aim is to scientifi cally examine the 
kinds of problems—emotional, physical, economic, etc.—people face as they reach middle 
and old age. It also seeks understanding on growing older and the problems of an aging 
society from the arts and humanities such as philosophy, religion, literature, etc. One sub-
fi eld in gerontology is its application to senior businesses such as developing products, 
services and markets for seniors. Applied gerontology also encompasses life-long learning 
and our attitudes toward death and dying (thanatology, e.g. end-of-life studies).
 For those thinking of policies or management in an aging society, for those aiming to 
build a senior-friendly business, for those involved with education in schools and lifelong 
learning, gerontology is a necessity in the society that awaits us in the 21st century. The 
insights gerontology offers are vital for those active in volunteer activities and for those who 
interact with elderly relatives and friends at home.
 I would encourage people at SuMi TRUST Bank who have or will soon start studying to 
become a wellbeing concierge with a mastery of core gerontology subjects to work hard 
and pass the certifi cation exams.

Growing Necessity of Gerontology

Society for Applied 
Gerontology-Japan
President

Hiroshi Shibata
(Professor Emeritus at J.F. 
Oberlin University)

for-profi t nursing homes, residences for the elderly with 
care services, medical malls, etc. Health care REITs use loan 
proceeds for health care facility acquisitions and various 
related costs.
 The addition of another investment category is expected 
to offer diversifi cation benefi ts for investors, so the listing of 
health care REITs is expected to attract funds for investment 

Developing Finance for Investment Trusts Focused on Health Care
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Securitization Business for Healthcare Facilities
SuMi TRUST Bank is actively engaging in the securitization 
business related to real estate investment trusts (REITS) and 
privately placed funds incorporating healthcare facilities such 
as for-profi t nursing homes, residences for the elderly with 
care services and hospitals. As of November 2015, entrusted 
balance of assets at SuMi TRUST Bank came to 96 billion yen, 
including a total of 52 facilities.
 In the securitization business related to REITS and pri-
vately placed funds, SuMi TRUST Bank uses the scheme of a 
real estate administration and disposal trust. The real estate 
administration and disposal trust business refers to transfer 
of real estate ownership from the trustor (real estate owner) 
to the trustee (trust bank) followed by administration, man-
agement and disposal of the real estate by the trustee based 
on directions given by the benefi ciary and the distribution of 
profi ts thus generated (mainly rent revenue minus expenses) 
as dividends to the benefi ciary.
 As the pioneer of the real estate trust business, SuMi 
TRUST Bank has so far been involved in a number of innova-
tive cases using real estate administration and disposal trusts. 
In the real estate securitization business as well, SuMi TRUST 
Bank has a record of managing numerous trusts and handling 
a wide range of real estate assets, including offi ces, houses, 
hotels, and distribution and commercial facilities. SuMi TRUST 
Bank has the largest amount of entrusted real estate assets 
among Japanese trust banks at about 12.5 trillion yen as of 
November 2015.
 Moreover, in addition to engaging in the real estate securi-
tization business, SuMi TRUST Bank is also REIT-related asset 

custodian and general administrative work agent. Healthcare 
& Medical Investment Corporation (SuMi TRUST Bank entrust-
ment), established in December 2014, provides various sup-
port services in cooperation with customers. 

Outline of the Real Estate Administration and 
Disposal Trusts 
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(1) The trustor (owner of the real estate) entrusts the real estate to the 
trustee (trust bank) (The ownership of the real estate is transferred from 
the trustor to the trustee).

(2) The trustor acquires the trust beneficiary right in exchange, becoming the 
initial beneficiary.

(3) The trustor transfers the trust beneficiary right to the buyer (new 
beneficiary).

(4) The trustee distributes profits generated from management of the real 
estate as dividends to the new beneficiary.
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into health care facilities. The heath care REITs are also 
expected to have secondary benefi ts such as encouraging 
quality improvements in operators of health care facilities.
 SuMi TRUST Bank has implemented two loan packages 
for health care REITs, and as of July 2015, including these, 
the number of loan-fi nanced facilities stands at 30. There is 

Flowchart of a Health-Care REIT 

strong demand for housing for the elderly in cities desig-
nated by government ordinance and surrounding commu-
nities, especially in and around Japan’s three largest urban 
centers, and we think contributing to the healthy formation 
of an aging society from the vantage point of funding sup-
ply is our social responsibility as a fi nancial institution.
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